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My Buyer Teaches Us All a Lesson About Not Taking “No” for an Answer
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dendum which states that the conhappen. The story behind it should tract to buy the home from the
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seller was relocating to another
So, upon learning that the transstate, and his future employer pro- fer was not going to happen, the
vided relocation benefits, including listing agent sent me a notice to
paying the cost of selling his house terminate the contract and an earand paying for his moving costs.
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However, after the house went
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have accepted the termination —
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the seller thought — after all, his
However, my buyer loved that
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him but with the relocation compa- seller off the hook. I pointed to the
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client that, in my layman’s opinion,
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he didn’t have a case, and I’d never heard of a buyer challenging it.
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Well, the case never got to the value this home since it
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rather than press his case in court heat and hardwood flooring on both floors and even the stairs! The lot is
at what would probably be great
over 1/4 acre. The quiet backyard includes a storage shed and lots of
trees. There’s a large raspberry patch and professionally landscaped yard
expense.
Since it didn’t go to trial, no prec- with trees providing privacy in all directions. Open this Saturday, 1-4 p.m.
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