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18 Questions to Ask When Interviewing an Agent to List Your Home
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frustration and sense of powerless- ZIP code to see how fully enhanced
“Showcase” listings can really stand
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out.)
home on the market.
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3. Will your MLS listing of
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4. Will you also post my
will help, so here are
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some questions to ask
By JIM SMITH, How will it look, and how
each of the agents you
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often will you refresh it?
interview. My intention is
that it will give you a little more confi- 5. May I have the address of one of
your current listings so that I can see
dence that the choice you end up
how it is marketed, both on realmaking is in your best interest.
tor.com and elsewhere? (Google the
1. Do you agree to complete all of
the MLS fields describing my house, address to see where it appears.)
and not just the mandatory fields?
6. Will you produce a virtual tour (a
2. Do you subscribe to “Showcase” slideshow of still photos, some of
service on realtor.com, and will you them panoramic) of my home? If so,
make full use of it for my home?
which vendor will you use? (If you

click on “Tour” on realtor.com listings, you’ll see that their quality and
effectiveness vary greatly. Golden
Real Estate uses VisualTour.com.)
7. Will you produce a video tour of
my home, and will it be a narrated
video tour, not just a simulated video
using photos with music?
8. Will you provide a free staging
consultation to make sure my home
shows its best?
9. How many of your listings sold in
the last year, and how many of them
expired or were withdrawn without
selling? (If the numbers are super
impressive, they may be exaggerated — ask for a printout!)
10. Will you do email blasts and/or
distribute printed flyers telling other
agents about my home?
11. Will you promote my home at the
various weekly Realtor marketing
sessions and/or will you hold a broker open house?
12. Will you hold regular open hous-

es (assuming you agree to them)?
13. What is your commission, and
will you reduce it if you sell my house
yourself (in other words, if you don’t
have to split your commission with
the buyer’s agent)?
14. Will you reduce your commission
further if I hire you to represent me in
the purchase of my next home?
15. What service do you use for
setting showings? (If they don’t use
Centralized Showing, as most do, it
won’t be as good as it could be.)
16. Will I get feedback from you on
every showing you do, and will you
or your showing service solicit feedback from other agents and tell me
what they say?
17. Does your company, or do you,
have a website on which your listings
are promoted?
18. Do you advertise your cell number and answer when it rings?
—————–———-

Call or email Jim Smith (below) to receive
this column each week by email.

Featured Listings from Golden Real Estate Come Visit Us This Saturday at
the Farmer’s Market in Golden

$205,000

1395 Moss Street, Golden
$130,000
13097 W. Cedar Drive, #320
This 3rd floor condo in The Peaks at Green Mountain (a few blocks west of Union Blvd.) has 2 bedrooms, one of them with a master bath. It is in excellent condition. Features include a gas fireplace,
new wall-to-wall carpeting, tiled kitchen floor, and
more. Furnace with A/C has 20-year warranty. All
kitchen appliances and washer/dryer are included.
There’s a storage closet on the private deck overlooking the Green Mountain open space. There is
plenty of parking for you (2 reserved spaces) and
your visitors. The $175/month HOA dues include a
swimming pool, insurance, building & grounds
maintenance, water & sewer, and trash/snow removal. Take a narrated video tour online at www.
LakewoodCondo.info, then call for a showing..

We featured this house a few weeks ago, when it
was priced at $225,000. Not only is the price
$20,000 lower now, but new electrical service has
been installed. I consider it a great buy now. It has
hardwood floors, a detached 2-car garage and
storage shed, and all appliances are included. It
uses well water for irrigation, too! Take the narrated video tour at www.SouthGoldenHome.com.

It’s an annual tradition. Once every summer
Golden Real Estate has a booth at the Farmer’s
Market next to Clear Creek in downtown Golden.
This year, the date is Saturday, August 31st from
8 a.m. to 1 p.m. As usual, I’ll be there with my
parrot, Flower, who likes
having her picture taken
with children of all ages.
One or more of our
broker associates will be
there to talk real estate
with anyone thinking of
buying or selling their
home. Come say hello!
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