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Do You Equate Real Estate Agents with Used Car Salesmen? Think Again!
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You probably have your own list agent like myself spends time and
of grievances against real estate
money day after day on sellers and
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against other professionals.
time and expense. Just like selling
But today I’d like to share why I cars — unless they’re on salary.
think my profession — despite its
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buyers do that. For the most part,
This Week’s Featured New Listing
we go to a dealership and work
with a salesman whose goal is to
sell you one of his dealership’s
5-Bedroom Arvada Ranch Home on 3/4 Acre Lot
cars for as close to the list price as
possible, for which he’s rewarded. This 1979 brick ranch at $460,000
In real estate, most buyers are 7539 Secrest Court is
represented by agents who have a located just north of the
fiduciary responsibility to negotiate Westwoods Golf Course.
in their buyer’s best interest. Even Quaker Acres Park is just a
short walk to the west.
when the buyer is not our client,
Equestrian, pedestrian and
Take a Narrated Video Tour Online at
we are legally, not just ethically,
bicycle trails abound! The
www.QuakerAcresHome.com
required to treat the buyer fairly
and with full disclosure of defects.. 3/4-acre lot gives an open
We can be disciplined and even feeling of being in the country and provides for an unobstructed view of
lose our license for not putting our the front range mountains. The home features hot water baseboard heat
clients’ interests ahead of our own, (3 zones), and an oversized 2-car garage with separate workshop.
There is a laundry room on both floors, and one washer and dryer are
or for not disclosing all material
included. The master bedroom features a walk-in closet with separate
facts. I’m not aware of a similar
penalty in most other professions. dressing room, plus a 5-piece master bathroom. Call Kristi Brunel, 303
Cooperation with other agents is -525-2520 for a showing, or come to this Sunday’s open house, 1-4 pm.
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