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Buyer Activity Keeps Supply of Jeffco Homes for Sale Under 2 Months
By JIM SMITH, Realtor ®

Inventory has been so low for so
long
that Metrolist (the MLS which
The charts below tell an interesting
supplied all the data below) should
story about Jefferson County’s real
estate market. It’s common knowledge consider using fractions. Look at the
bottom right chart. If you do your own
that the inventory of homes is at historic lows and has been for the entire math on the numbers below — dividing the number of active listings by the
year, but it’s not for lack of new listings. As the charts show, the number number of sales to calculate inventory
— you can see that all of this year’s
of new listings being entered on the
MLS is less than in previous years, but inventory figures were rounded up to
the number of sales is as high or high- “2” instead of rounded down to “2”,
meaning that the inventory is actually
er than in previous years.
under 2 months, but above 1.5
We call this a “sellers’ market” but
this seller’s market is because of buy- months. Where it shows “1” month, it’s
actually just below 1.5 months.
ers’ activity, not because of sellers’
The chart to the right shows the
inactivity.
Number of New Listings

Number of Active Listings

ratio of sold price to listing price. In a
“normal” market, that ratio hovers
between 95% and 98%, and it is really
unusual to see it at or just below 100%
as it has been for the past 18 months.
Note: when the average ratio is 100%,
it signifies that half of the listings sold
for over full price.
I should point out that these statistics are for Jefferson County as a
whole, which includes the foothills.
The foothills market is not nearly as
heated as the non-foothills market,
which you should keep in mind when
studying these statistics. For example,
the inventory of foothills Jeffco listings

has ranged from 4 to 6 months this
year, compared to just over 1 month
for the non-foothills areas of Jeffco. In
the foothills, the highest ratio of sold
price to listing price has been 98.1%.
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This Week’s Featured Listing from Golden Real Estate
You’ll Love the City & Mountain Views From This Golden Home
The Village at Mountain Ridge is a coveted
subdivision with 296 homes within the City of
Golden and backing to the Mt. Galbraith Open
Space Park west of Highway 93. In fact, there is
a trailhead for the open space park within the
subdivision.
This home at 409 Mesa View Way is located
near the top of the subdivision on a cul-de-sac.
It’s on the downhill side of the street, about 75
feet higher than the homes below it on White Ash
Drive. Below is a picture showing the view from
its master suite.

The home has a great home theater in the
walk-out basement, complete with 8’ wide
screen, projector, room-darkening draperies
and stadium seating — all included!
The home has hardwood floors on the
entire main floor, plus a solar photovoltaic
(PV) system that meets all the electrical
needs of the home. The monthly lease cost
of this system is $71 per month, far less than
what you’d pay Xcel Energy for the same amount
of electrical service — and it won’t increase!
From this home you can walk to both a city-

$630,000

managed park (White Ash Mine Park) and to the
highly-rated Mitchell Elementary School. Take a
video tour at www.MountainRidgeHome.com.
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